Tonight: the third side.

Profile v Prospecting

Promise v



It's a middle problem.

:. start the chat follow up book the call :
Profile

Client



You shipped.
- 88 +21% 500

profile score occupancy in 6 weeks - All-Star
Robby Athena Fabrice




Last week's homework

Scorecard =75? Pickup line live? Endorsements asked?



Ask

Dont guess. Ask.

asked for



Their words become your lead magnet.

0%

Clarity poll Ask interviews Lead magnet
10 chats, not 100 votes



4 )
linkedin.com REAL POST

One question.
Four problems.

Founding partner, MyGentic | Your expertise, portable across every AL Crea...

View my services

6mo +
Been deep in LinkedIn outreach this week and curious where most people get
) ) ) stuck. For me it used to be consistency, but once I built a system around it
Hey Rainmaker, write my clarity everything changed. Where do you hit a wall?

poll.

€ Wesley Longueira [ - You

THE EXACT PROMPT

What's the hardest part of LinkedIn outreach?

The author can see how you vote. Learn more

G Your promise

Finding the right people 16 %
a Post it today
Messages that get replies 25 %
3 DM every voter
Staying consistent 41 9%
Following up 16 %

12 votes + Poll closed
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Linkedln messaging REAL DM (NAME HIDDEN)

Follow up every
voter.

OCT 14, 2023

Wesley Longueira [[j] + 4:32 AM

&

THE EXACT PROMPT Hey , I noticed you voted in my recent poll
Hey Rainmaker, who voted on my about Al use in our industry. Given your deep
poll, what do | say? expertise with CRM strategies and tech, I'm sure
you've got some unique insights. I'm doing some
G DM same day research around CRM strategies, Al and lead

generation trends on LinkedIn. I've seen some
common mistakes and noticed a few new trends
that might interest you. What do you reckon is the
biggest challenge in leveraging Al for CRM
strategies?

2 Ask, don't pitch

{3 *+ 4:17 PM

Sounds interesting




The 4P interview. No pitch.

r N

Pain what's hara? Pleasure whatinstead?
q J
4 )

Panic nothing changes? Purpose Why it matters




Steady beats heavy.

Steady

New account? 5 a day.



The daily10 /10 /10 /1

9

Replies first Connect Comment Post
2nd-degree ICP



You approve every batch.

@)~~~

Draft You approve Paced send Logged

10 a day - 20 max



Low and slowv.

linkedin.com/help REAL PAGE

Why restrictions happen

Your LinkedIn account may be temporarily restricted from sending invitations to people for the following reasons:

You've sent many invitations within a short amount of time.
Many of your invitations have been ignored, left pending, or marked as spam by the recipients.

If you send an excessive number of invitations and we suspect the use of an automation tool, we may suspend or restrict your account.

Photo: Luca Ambrosi / Unsplash
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When Linkedin pushes back, stop.

Fix
profile

Human check Two checks Under 20%

15+ min cool-down acceptance rate



The brain drafts.
You approve.

THE EXACT PROMPT
Hey Rainmaker, what's the plan

for today?

G Paste 2—-3 real posts
a One DM each

3 You type approve

Rainmaker brain

®LIVE




Every batch gets
logged.

THE EXACT PROMPT

Hey Rainmaker, build my

prospecting tracker. | use Grok
Bot.

c Pick your harness

2 Limit checks builtin

(
ICON-Prospecting-Tracker.xlsx

File Edit View |nsert Format Styles Sheet Data Tools Window Help
B-E-E- DS EIXE G A0 B
| cambia e ZHlIBIU~-A-R I EEZIT|x LIS

EH-E- EHa il VIiHGid Q-al10 BEyED &
= - m~% WEH WR == H-ZE-0-1E-

REAL FILE

|a1 = fe ¥~ =] pate

| Time Count
| approved Batch type Harness f;{:‘fted (max Approved by

10

11

12

13

14

15

16

17

18

19

20

21

22

23

24

25

26

[ 4 » »| < Daily10-10-10-1log | Batch Approvals  Prospect Pipeline | Researchlog | Social ProofAsks | Weekly Audit | Hous Rules |

G
Explicit
"approve” PSentcount Wa

given (Y /N)

Sheet 2 of 7 Page5tyle Batch Approvals Erglish (U5A)

Average ; Sum: 0 -




Pick one. Write it now.

JAN Clarity poll B Reintroduction 1cormant connection

Then: poll question in the chat



Build your tracker. Set the rules.

S1O per batch v approve paced logged

Then: “tracker " in the chat



1 Poll live Tuesday

Book Ask Interviews
5 -stretch10 - hero 15

10/10/10/1, logged



Plan tomorrow's 10/10/10/1

Three names per lane.

10 Connect 10 DM 10 Comment | Post

Then: one lane in the chat



“Hey Rainmaker, let's make
Iitrain.”

A |

Reach Ask Influence Nurture

“Who do | “Write my poll”
invite today?”

R

N



Your prospects will name it.

ORCET

Research Cllnlc Lead magnet



